
NALF Line

My dad was a high school football 
coach. He was what we now 

would call “old school.” He believed 
fundamentals built winning teams. The 
most sophisticated offense or defense 
could not overcome poor blocking or 
tackling. It seems simple enough, but he 
spent hours in practice drilling his players 
until those seemingly basic skills became 
natural and the execution was in such a 
way that the job was accomplished in the 
most efficient manner.

The seedstock business is similar. Certain 
fundamentals are necessary to experience 
success. Producers who are experiencing 
success have common traits. They produce 
a good product (one that is documented 
as such), have sound marketing programs 
and build lasting relationships with 
customers. If any of those things are not in 
place, the probability of success lessens or 
is nonexistent.

Documentation begins with the 
registration paper. The pricing study the 
North American Limousin Foundation 
(NALF) conducted with Colorado State 
University (CSU) showed profoundly 
that commercial producers are willing to 
pay more for properly registered animals. 

Ad d i t i o n a l l y,  b r e e d e r s  s h o u l d 
want their customers to have that 
information to assist in making future 

genetic selections. In many added-
value programs, some type of parental 
verification is a prerequisite. If a 
properly transferred registration is not 
furnished, the offspring’s marketability 
is limited. Helping your customers’ 
cattle qualify for marketing programs 
is a small investment in building good 
customer relations.

Proper management and record 
keeping are other fundamentals where 
successful breeders excel. Would you buy 
an animal that did not have expected 
progeny differences (EPDs)? Do you buy 
animals without ultrasound-scan data? 
Gone are the days when visual appraisal 
is the only tool used when purchasing 
seedstock. Do not expect customers to 
purchase cattle that do not have EPDs. 
If they do, do not expect them to pay a 
premium for them.

Marketing can be as simple as picking 
up the telephone. It might include a Web 
site that allows a worldwide audience 
to read about your program. Print 
advertising keeps your name in front of 
a wide array of potential customers. In 
any case, a consistent presence is a key 
fundamental to a program’s success. Some 
people feel their enterprises are the center 
of the universe so they sit and wait for 
people to “discover” them. Marketing 

is not a “sometime” thing. Successful 
seedstock producers do some form of 
marketing 365 days of the year, not just 
the month before their sale.

Let’s get back to the “old school” and 
begin by registering calves. Registered 
calves are worth more. Registration 
verifies seedstock with reliable pedigree, 
performance and EPD information. 
Registration enables comprehensive breed 
marketing, progressive research and a 
variety of member services. Registrations 
are the lifeblood of breed success.

Let’s get back to the “old school” by 
transferring registration papers. Transfers 
authenticate pedigree, performance and 
EPD information. Transfers provide 
official ownership history from breeder 
to buyer. Transfers demonstrate breeder 
commitment to superior seedstock and 
service after the sale. Transfers provide 
selection, management and breed-
promotion information to the buyer. 
Transfers indicate a promise of long-term 
customer satisfaction.

Paying attention to the fundamentals 
is the beginning of being successful in 
everything we do. My dad is a proud 
member of the state football coaches’ 
hall of fame. Paying attention to the 
fundamentals proved to be successful for 
him, and it can be for you, too.	 LW

Fundamentals: They’re Not Just for the ‘Old School’
by Frank Padilla
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Contact any of these breeders for 
quality fullblood seedstock.

Avery Limousin Farm
Dick Avery

Parkdale, AR
870/355-4748

Britt Limousin Ranch
Terrell & Barbara Britt

Seminole, OK
405/380-4745, cell

Broken Slash L Ranch
Joe & Susie Latendresse

Oologah, OK
918/639-8438, cell

j.latendresse@sbcglobal.net

Carver Farms LLC
Rod Carver
Noble, OK

405/650-9101, cell
carverfarms@sbcglobal.net

CHiSHOlM TRAIL FARMS
Ken & Kim Glazier

Kingfisher, OK
405/375-5556

kkglazier@msn.com

Crockett Rose Branch Farm
Danny & Connie Crockett

Lamar, MO
417/682-2710

mocdjllimousin@yahoo.com

Stone Valley Limousin
Bob Stone & Karen Ahlden

Cashion, OK
405/433-2748

stonevalleylimousin@yahoo.com

Members of the

We welcome your call or visit anytime to see the great selection 
of polled fullblood bulls and females we have for sale. 

We thank Crockett Rose Branch Farm of 
Lamar, MO, for purchasing 

D’Hanis Red Fox 119J, our senior herd sire 
who has left many great daughters in our program.

EAFF Polled Hummer 530P 

Proven Polled Fullblood Sire 
MINE Gold Medal 436G x SOGF Amber Krug 264B

CE: 5  BW: 3.8  WW: 52  YW: 88  MA: 29  CM: -3  SC: 0.2
DC: 5  CW: 6  RE: .49  YG: -.23  MS: -.05  $MI: 46

We are proud to own HUMMER in partnership with Moore Limousin Farms of Collinsville, OK, 
and Englewood Farms of Lancaster, KY. He’s proven to sire the right kind of cattle with performance, 

EPD numbers and the polled trait. We congratulate Ceder Creek Limousin of Thornfield, MO, for raising 
the 2008 All-American Futurity Reserve Grand Champion Female that showed with her HUMMER 

heifer at side; and to Britt Limousin Ranch of Seminole, OK, and Stone Valley Limousin of Cashion, OK, 
who showed SVL Polled Exclusive 412T, the Division II reserve champion bull also by HUMMER. 

Semen $40
Contact LIMI-Gene 800/722-2079

Rod Carver
PO Box 341, Noble, Oklahoma 73068

Office: 405/872-9869 • Home: 405/360-5752 • Mobile: 405/650-9101

Carver 
Farms LLC

56             |   November 2008


